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Disclosure
This presentation has been prepared by Platinum Group Metals Ltd. (“Platinum Group” or the “Company”).  Information included in this presentation 
regarding the Company’s mineral properties has been compiled by R. Michael Jones, P.Eng, the President and Chief Executive Officer of the 
Company, and a non-independent Qualified Person for purposes of National Instrument 43-101 - Standards of Disclosure for Mineral Projects (“NI 43-
101”), based on the independent technical reports, and Press Release Information filed by the Company with the Canadian securities regulators and 
the U.S. Securities and Exchange Commission (“SEC”).

For more detailed information regarding the Company and its mineral properties, you should refer to the Company’s independent technical reports and 
other filings with the Canadian securities regulators and the SEC, which are available at www.sedar.com and www.sec.gov, respectively.  Scientific or 
Technical information contained herein is derived from the Company’s technical reports which include more detailed information with respect to the 
Company’s properties, including the dates of such reports and the estimates included therein, details of quality and grade of each resource, details of 
the key assumptions, methods and parameters used in the resource estimates and the Feasibility Study, a general discussion of the extent to which 
the resource estimates and the other estimates and projections included in the reports may be materially affected by any known environmental, 
permitting, legal, taxation, socio-political, marketing, or other relevant issues.

Information included in this presentation, the Company’s independent technical reports and the Company’s other public statements related to its 
mineral properties has been prepared in accordance with securities laws in effect in Canada, which differ from U.S. securities laws.  The SEC permits 
U.S. mining companies, in their filings with the SEC, to disclose only those mineral deposits that a company can economically and legally extract or 
produce.  The Company uses certain terms in this presentation, such as “resources,” that the SEC’s guidelines strictly prohibit U.S. registered 
companies from including in their filings with the SEC.  You are urged to consider closely the disclosure in our Form 40-F annual report, which may be 
secured from us, or from the SEC’s website at www.sec.gov.

This presentation also contains information about adjacent properties on which the Company has no right to explore or mine.  The Company advise 
you that the SEC’s mining guidelines strictly prohibit information of this type in documents filed with the SEC.  Investors are cautioned that mineral 
deposits on adjacent properties are not indicative of mineral deposits on our properties.

This presentation is not an offer to sell, or a solicitation to buy, any securities in any jurisdiction.  The Toronto Stock Exchange and the American Stock 
have not reviewed and do not accept responsibility for the accuracy or adequacy of this presentation, which has been prepared by the Company.

Historical results or feasibility models presented herein are not guarantees or expectations of future performance.
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Forward Looking Statements
Certain of the statements made herein, including statements regarding the timing of future activities and achievements by the Company,
future anticipated exploration and development programs, completion of a Feasibility Study in respect of the Western Bushveld Joint Venture, business 
plans, potential mining scenarios and timing of production, business trends and future operating factors and anticipated platinum supply and deficits 
are forward-looking and subject to important risk factors and uncertainties, many of which are beyond the Company’s ability to control or predict.  In 
addition, resource estimates, the pre-feasibility study and the Feasibility Study results constitute forward-looking statements to the extent that they 
represent, respectively, estimates of mineralization that may be encountered upon additional exploration and estimates of the capital and operating 
expenses, metals and currency prices and other operating conditions that may be encountered in the future.

Forward-looking statements are necessarily based on a number of estimates and assumptions that are inherently subject to significant business, 
economic and competitive uncertainties and contingencies.  Known and unknown factors could cause actual results to differ materially from those 
projected in the forward-looking statements.  Such factors include, among others:  metals price volatility; demand for platinum and the platinum supply; 
additional fundraising requirements; defective title to mineral claims or property; discrepancies between actual and estimated reserves and resources, 
between actual and estimated development and operating costs, between actual and estimated metallurgical recoveries and between estimated and 
actual production; changes in national and local government legislation (including environmental legislation), taxation, controls, regulations and political 
or economic developments in Canada, South Africa or other countries in which the Company does or may carry out business in the future; success of 
exploration activities and permitting time lines; the speculative nature of mineral exploration, development and mining, including the risks of obtaining 
necessary licenses and permits; dilution; competition; currency fluctuations; and loss of key employees. The Feasibility Study includes plans on 
surface rights that the company does not own. Failure to acquire these surface rights may materially impact the plans. In addition, there are risks and 
hazards associated with the business of mineral exploration, development and mining, including environmental hazards, industrial accidents, unusual 
or unexpected formations, pressures, mine collapses, cave-ins or flooding (and the risk of inadequate insurance or inability to obtain insurance, to 
cover these risks), as well as the factors described or referred to in the section entitled “Risk Factors” in the Company’s Annual Information Form for 
the year ended August 31, 2007 which is available on SEDAR at www.sedar.com, and is included as part of the Company’s Form 40-F annual report 
filed with the SEC at www.sec.gov.  You are advised to review these risk factors, and not to place undue reliance on forward-looking statements.

The Company undertakes no obligation to update publicly or release any revisions to forward-looking statements to reflect events or circumstances 
after the date of this presentation or to reflect the occurrence of unanticipated events.
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Platinum Group Metals

• Platinum development projects in South Africa

• Core Asset – shallow and high grade

• Adjacent to 25% of global production

• Final feasibility study – July 2008

• Consolidation - 74% PTM/PLG – Dec. 2008
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Positive Feasibility Study

• 235,000 to 271,000 ounces of 4E steady state

• Decline only mine for rapid ramp up 

• 22 Year Mine Life

• NPV5 post tax: US $428M @ $1,295 Pt

See Disclosure, Forward Statements and  Risk Factors

Based on Independent Feasibility Study July 7, 2008 – www.sedar.com



Value- Leverage

April 2009
PTM: TSX
PLG: NYSE

Shares Issued: 67,624,717

Warrants: Nil

Options: 5,564,875

Fully Diluted: 73,189,592

Market Capitalization:     US $100 M
Cash US $5.0 M



7

The Platinum Market 

• 2007 - Demand (7M oz) exceeded supply (6.5M oz)

• 2008 - Demand (6.5M oz) to exceed supply (6.3M oz)*

• Autocatalyst – emerging markets - BRIC

• Jewelry – buyers returning 

• Investment – ETF volatility

• South Africa – primary producer – 80%+

• Electricity, labour, safety 

* Johnson Matthey – Interim Review – November 2008
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Car Sales - Paradigm Shift

The Economist – Nov. 15, 2008 – Special Report on Cars in Emerging Markets
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The Trend Is Your Friend

April 13 (Bloomberg) -- Platinum advanced for a fifth day to the highest in more than six months as a rally in 
equity markets and rising auto sales in China increased speculation that demand may gain.....

Platinum Rises to Six-Month High on China Car Sales 
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Back To Reality
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Capital Costs

$405,463,600R4,054,636,000Peak funding Case A

US$10:1RandCAPITAL COST 100% of Project

Anglo-Platinum Equalization Payment: $19M

Wesizwe Top Up: $40.80M

Potential Cost Savings: 505M R ($50.5M) in generators

$405M less $50.5M = $354.5 x 74%= $262m

PTM Share: $262M + $19M + $40.80M = $322M
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Competitive By Design
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Competitive By Design 

• Premium grade (7g/t+)

• Shallow (80m to 600m) - decline design 

• Independent power if needed

• Desirable concentrate – low chrome

• 63% operating margin - $566/oz all in



RECENT BUYOUT VALUATIONS

$10,600M

World #3 Producer, 1,500,000 Ozs produced 2007

REJECTED

$2 BILLION 
Withdrawn

325,000 Ozs/year + Shallow Booysendal Ounces 



RECENT BUYOUT VALUATIONS

Mine Construction Stage, 175,500 attr 4E Ozs / year by 2014

$1,000M

Cash 

$600M

Cash

Bankable Feasibility Stage, 150,000 attr 4E Ozs / year by 2014
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Strong Shareholder Base

Geologic Resource Partners LLC 12.68%

JPMorgan Asset Management U.K. Ltd.              9.01%

Genesis Investment Management, LLP 7.65% 

J.P. Morgan IM Inc. (New York)                           7.56%

Franklin Templeton Inc. 4.44% 

Chilton Investment Company, LLC 2.44% 

U.S. Global Investors, Inc. 2.19%

R. Michael Jones, CEO 2.14% 

Front Street Capital, Inc. 1.95% 

Van Eck Associates Corporation 1.70% 

Canada Pension Plan 1.69% 



17

Conclusions

• Platinum price stabilized

• Emerging market auto demand

• Shallow, high grade projects built or bought

• PTM – competitive and strategic

• Next 90 days will provide a clear path for Co to 
confirm strategic value
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Project 1 ResourcesProject 1

Resources
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Contacts

Platinum Group Metals Ltd
Suite 328 – 550 Burrard Street
Vancouver, BC
V6C 2B5
+1604-899-5450
info@platinumgroupmetals.net

Platinum Group Metals RSA (Pty) Ltd
Technology House
Victory Park
+27 11 782 2186


